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rotAwsouneianonstumagaed wwdmiumaesiudu q
TownBuidn  eeumunmemmivsounglih “mimunuileiy
ﬁmv-mqﬂmmﬁ;ﬂuumumww (Sales Force) vosfamsiin”  doaimuni
sauwany  madwmauneldemanfeenUuzduivnuee sheuinn
amadan Sofvuaanamanoiadiudi MTLAWITAANTI M IARARINNG
sy mrlamon MsassynTe mideeme mmdedmue mImzag
fuf  mofwuenm  wesasdansRum wEnwnlutmmTIed 20
doe WEmMIuUaenmumIsmsamasendmamnnanuimansnslull
1048 AnenTTINITYdRdwirasanaunIamaurasnizanim ‘19’imnm
Sl A amanETe MILEMITNUY (Sales Management) 1811y Faft

‘MR ANy “mnuda MM AR DA ua::mimuqu
awlpvynna sIuBINISAMY AIfRIen PRI UNAY  MINDUMINUIY
Tl i A IMHAMIINIMBUAEINEYANTINY  PISAILRNAUAYNIDAY
any MInMATUUMY HaMIDIlminay au%ﬁlﬂmmnuwﬂ‘uﬂummm
Ahanisauvesdens”

“The planning, direction and control of personal sefling, - including
recruiting, selecting, equiping, assigning, routing, supervising, paying, and motiva

ting as these tasks apply to the personal salesforce.
whmnaummamauisanigasim  (ama) sléyd@enaming

TRINTSLAWTINUIG  (Sales Management)  Uiludneaizsainmuinnwiisnu
g (Sales Force Managemeny  wfitflufidhlasauiwialuh waueanaiy

WReport of the . Definitions Committee Of the American Marksting Association,” Journal
of Marketing 13(October 1948),202
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YNT3 (Formal and Informal Organization Structure)ﬁ%:Lﬁaﬁ'm’]ﬂm’mﬂ:ﬂ’m
lumaufi@ldinnfign  Hemolumbonumneiiv g uszmwdeuloazwii
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unumsegeie
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'lv.ﬂwﬁuﬁﬁammmnuﬁa#nummﬁ’uﬁwaumu"lﬂurihuu?wn
ourediulign  ludunsdaedaadaysvanmre  dRetiaulithems
amain LRI LTIENEUMIIIUKNUNUMTANA (Marketing Planning) (1w
MIAMUA LEINTIE (Sales Quota) MTAMUABIMIYATITIE (Sales
Territories) TTTAMUASLILZANGANG (Sales  Budgeting) Formuneii fLAnm
vredoaniuFaiule uszownsd Susmrznulasessluaemamusay
vawhamamadng wshisms  Saaunanaldfuimanuew  dilusady
Aevauruvashenmamainds  wu  swmsdwianiafum  maviws
dfomamiane  wlinamsadimie  wlnnons e souss s asSunmng
wlinemsfwiamm usedu @ Soinliwuh ounssiws aunefl o
agluttsgiul LildAeagudiawsdamasupastumisaunoiin ud
nensseanluSnnnlasaweudmuduiuifiumunmema  adlsfos
ufidnleh AnaiuRaTauv anTe #LUTWIT hug Fonatuninlufinmivm
WU (Sales Force Management) npfaifludaladgdiy uscdosduilu
My iRaa4 Lﬂuﬁhuﬁ'p}:uﬁmsmwmﬂzﬁaavjumﬂ'nm:mmmm'sn'lﬁté'mﬁ
Faiawnrh Q’n“mﬁuwmnﬂ:l‘ﬁ’nm‘uamnmnﬂ'hﬂ%!mdﬂﬁﬁuxnmnﬂu.n::
fwimbny Sufindeslflunugoudu e mandaléuuey
wamIz mwRadnnnthatethede q Awly %uazﬂiﬁ’uu'[ﬂmwaaawiat
famIuseeAudumisnuta sfuimreiiu 92

2. 0IANINY (Sales Organization)

HLwrsnung fwhfigdglumdanlmmesineng  (Sales
Organization ~ Structure) é’utﬂuﬁ’ﬂaﬁwﬁ’mmﬁamfsadwmdauanﬂum%‘aa%
vrh anminesdwligwemndlivield evsnmufifovwewshonung
(Sales force) nehaly fazliifnemamssnunszaiu usevnAuUG Ao
Wlouiun asamsuRvralUfaefnEmw ussthefninerooms
Aoutwiwiungu Hufnrwnefiwdudaunds Semnuduiufsznie

Douglass J. Dalrymple, Sales Muanagement : Concepts and Cases (New York : John

wiley & Sons, 1982), pp-34.
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2.1 HaDN139ADINNIINY (Principles of Organization)

fuAws b wmann  Aldlimewindenudndome e e
Lm:ﬁ'mﬁwﬁlﬁfmnimmaaaémﬂmazhavl,&igﬂéiaaﬁwﬁﬂnﬁ wianluduasaly
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ﬁ'léuqﬂ duinfuesdnnefifurmmesussiuBemurhisigmuk
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2.1.%. fimuﬂémmmum?']ﬁ“lﬁaﬂﬁ5’umuﬁm"u (Hierarchy of Autho-
-ity) Immamqmm‘lu%ﬁﬁﬁ«inq (duties) Swiunulurovivevasdhemny
flasdosanss WAL G IRl smaslumizgnng ussfnusanszinli
asgihmang Objectives) AldAmualuSlanduins awnefuas o
uiszpflauzisylrhden/fienmloths usemansofomun  Snnamamwid
(authorityy ¥iu 7 1¢dn :g’u?m-:mwuma:ﬁﬂﬁnﬁuﬁummﬁwﬁmméﬁma
maminAlFaansuiwliduiu 4 uazduadumisnlsandumeiv
ludae ldun Usesweensama (Vice President of Marketing) #innaanifly
ﬁu’ﬁﬂﬂﬁﬂﬂﬂﬁlﬂﬂ {General Sales Manager) Qﬁ@nﬁmm:ﬁumﬂ (Regional Sales
Manager) 0M31E3EF U9 (District Manager) §InN1572dU7 (Branch

Sales Manager) WRZUNI8 (Sales Person) Imnﬁwﬁ’u
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212 AMWINSEINS (Unity of Command) BsdmInafiddos
SngnainmUfiefde Shlendudeandds lenfugufidmy
muantfuiiymdasiasumussau uarlai/Bowlunyes 4 BNy
wiszauarindiomomumsnsUfiouliimienls uazemaniu “wwe
A (One  boss) lifimisandndednaduaeu  wia “lasfigald” e
Snw i Wfeemusuau  ussmaaudouin Sullgdote
wanufaddinnld dehau wﬁ’nmmmﬁ'agﬂunﬁmuqmao%ﬁanmmm
(District Sales Manager) ﬂ:ﬁﬂaﬂﬁﬁ'@“muﬁuﬁuﬁmﬁmﬁﬁﬁﬂﬁﬁmfﬁmw
ﬁdammnﬁ%’an‘nﬂmﬂcﬂwmmﬂ (National Marketing Manager) \NBRIUEM
mediin 4 lumsSausasiuilifuminouns  faudhwhfve s
Wsauuniifiony  udnsrngaussaas diiansingrhoamea 4y
Finliwitn e Endunlafissunalignivenusse sdwaadngfio
wmgldwion 4 ﬁ’urﬁuﬁ

2.1.3 MITABIANMIMUTWNUKAN wozmeanlinm (Line and
Staff  Organization) nﬁﬁmﬁumumuﬁﬁnwwuﬁmﬁmﬁumuﬁi’auguq ARI6D
wiigmieylrdumsm st Alwdssdumls  useimuanns
fufetoulidaau  ueuihazdosieslnntessinsls lenduvwit les
dugnites stwnndaduliegiles nmsanddadunnfiinu lemdhand
swfrdesfooufn  ssrwewesnsUfiBowlumuiduduldadets
TemiwRns W neligu mmdduiu Sudainiuinyuzadnmuuy
“Line Organization” 43 lafdwngms ﬁ?aﬁlﬁ'nmﬁlﬁﬁﬂLm:'tlmriﬁu’ﬁmi
mﬂuﬂzymueia::L%aaiwaumiﬂ:ﬁﬁaziw‘l'sﬁn:mmz'?;qﬂ Tatinaih “Line
Organization” ﬁaLi’Jum?:v‘ﬁnﬁmi’mj}ﬁm':ommm‘?';a:ﬁﬂﬁmunnﬁuﬁﬂL"‘a"ﬁ}
WY 874 “Staff Executives” %uwﬁec?ﬁmmumﬁLawm%"mﬁ“tﬂ‘lﬁﬁﬂﬂﬁﬁ
sufasaulasesdludesrune  edlddunmudsfadnandusumisluosd
mIte RaYeuIIuALde Line  executives ugmelidndinm  wie
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2.1.4 AwMIIAVUNN (Span of Control) KMATWITNUMEADY
= dl LY & y =2 ol y P} %)
Answnanumaniafzmunuguatnmnelimildnle  defidadwaudn

li‘ o L L L ) 3 [ { d‘ 1
nefoflusuigrussfidwnudaraumtaniiurile  Swaudusfin
woulildfmualionedy  WRnranenumansrumusmwms thuesudss
aufims atalsfid fehluszduuinm swrefgeuly aosaxdoaliwng
afluilduTyriernmnfida Sumrzdudurainadsfudga (Level of

. A a & & oA l |
Supervision) wifAuanniu  Hawmimeinimnalngle Suesimnemos
\BnazifiurasmIadudymuieng (uwumnfl 17-2) ReamurzaInluns
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215 WANTSTINEHIBIASNINIEIWE MY (Centralize and Decentralize)
Tmmmaﬁﬂmnnﬁa:mmﬂw'lﬂﬁnmmm'h avséinsinitsteenudionts

'uaowmm-:mmnmmmmtmmmamnammumum‘l'?ﬂwmnmm'su.m
Lﬂmmumlﬂ viaaTarnz s wamIauguguanentatanie 4 d
muAwraunelusmasmsiawen amdaian nmifneUTN MITEMm
aoulM MIala Lmzm*sﬂivmunammgumwwﬂaanﬂgummmwmwm
awa*nnmuquuﬂ"ﬁ'\Luumﬂﬂﬂmﬁnmuluryluﬁnvm.mmmﬁwé'\ma
(Centralize) unzlwmaam sfiudha mummumm‘snm.mﬂ'lﬂaummmmm
viowhwawias 1wy WSamImerzdusin Izaume Lﬂuufum'nau‘ﬁa
e MEUDININTE NS U (Decentralize) VALITAMTTINETWIN USRS
mms:‘-mﬁwmw:n::ﬁﬂﬁ’mnﬁ’auLﬁm’lﬂ%uagjﬁ'umﬁﬁmtw'um’ﬁams
Toodnitsfmnansdufinam  dszAnSmwaasnu ussdiunu muglufiu

wlowigradfamIiu § AIMITUVRIANES dnflpufanitnidrerudisau
Fuflundn wu aszngdwaniatuaulsiu Ty weeFInumTang U1
AUk ¥an1Isn HyamILue wiame waTiuswdiunIdamuscinauy
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22 WANTEDFHMITMATIINZ Princples of Specialization)

iR anlasssisednamedndnwoenis  éilyfe
mma:mnu,a::ﬂﬁaaﬁ'ﬂumﬁﬂﬁﬁ‘é‘muhﬁuﬁ'@lm@] unnede wule s uwug
uiflnn  wandouh ﬂmwwmmonumm{ wuthuwdl amzwaion
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wiaiillgmausssedade slumsd§imnuanefiteiuly Autmyawinedale
mmﬂ'[maﬁnmﬁmﬂﬂne‘huammwwwmmﬂﬁmamﬂgﬂﬁamtﬂuwammy
Snuwamamilaion Taoudedny ncveolir oo sdms §odl

2.21 MW YMURMWAUR (Geographic Specialization)
2:2.2 M EIaNAUM  Product Specialzation)
2.2.3 mm'ﬁ"rmzymuﬂ::t.nngﬂﬁw (Customer Specialzation)

221 ANMENOYPIMUBMWWUR (Geographic Organization)

uJumé‘nmt%’ﬂIm\maaaa‘imﬂﬂux.;\ﬁmadﬂgummmnmammmw
“Tre” lumdmonans sales  force) i q sclluudifiimeidiue e
el snufide snrs I@lewtnaﬂawuauwumaﬁﬁwauﬂuhwmm‘mn
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nianzwednfienne  wisnszdansz gl ifundas 7 windoans
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2.2.3 MAEIWIQRWIENRNENA (Customer Specialization) WBNIN
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wfh mafmsdaridninamswgiamzagugnds datnwarlituaey
wanelFSmindud assedomondning vwiongufuiingy udanziawms
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3 Albert Wesley Frey, Marketing Handbook. 2 nd ed. (New York :
Ronald Press, 1965}, pp 98-99.
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