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Social Communication

anunhl

SN TNURNTEY @\‘m'ﬁaaﬁ'ﬁﬁ'ﬁ’!LﬂuﬁﬂﬂzﬂladﬂqiﬁﬂElﬂﬂ@?h’lﬂ’li ARG LA
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m‘sﬁamm?‘amiﬁamwammﬂﬁmuﬁﬂwnﬁmﬁasﬁu%%mgwﬂmwia:ﬁ'mﬂu

atnaNn "Laj'jwzlﬂumsw”@ ATWa MIEw wIaNMSEou NIGAGREEIROINNIEDS
a P oas e . ] VRPN A e @ & '

nmifadeduiusznivayed  Waliifaanudiladsiuuaziusiuninisdionea

Uszauminiiazdaifiendseng g vesuusdludiny

aufinanaandmunniuiuliiiuisenudi dyvasnitestldsaouiuin
msfamsiivldiiilunszuumsiugusesdn lidngy oy dszineandifia
Iwld wmzdnsfemshadeiminiiivsey ofinuniamdifiod wuazazense
ag"lﬁﬁ'aaﬁummséams mmﬁﬁmsmmiﬁamsﬁhLdeﬁaI@uﬁaﬁmmﬂmilf’%muj
vaiuypdzinldin mﬂ’%mujﬁm%ﬁamgwﬂﬁummnﬂmanm‘;‘tﬂ@U@mmammz
GG Fsuauuazdaudnsinia Lwiﬁﬁﬁﬂagﬁizn15ﬁﬁaﬁﬁﬂﬁmn’%wﬁni’wmwaan
VlﬂﬁnﬁI@Ummamﬂﬁsmm'mjuaxﬂi:aummfmadﬁ‘uuazﬁu mnau;ﬂu%ﬁﬂﬂﬂ’mué’n
unils T@umﬁm:uu&’rgﬁnwdﬁugwﬂnmi’wﬁfum LﬁﬂﬂﬂﬁﬁﬂﬁﬂiLLa:Lﬁaif@qﬂ'szmﬁ

e aNUINUIEY

Y3javaNgyeImsdsals (The Purpose of Communication)

lunsfemmvasnusdinu  frinsfemsizdeslyagenanglunsfemns
wng NI dmgenis@esnswal Berlo luunnouwszwudnaunaziing
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1. walfanuiuazinas (To Inform)
2. tWan1733la (To Persuade)

3. vel¥arutiuie (To Entertain)

W
= |

. nil V) & & @ A L
asjsnanedl Berlo ndnailens 3 desmsfh sxdaslianwmsasdalui @
1. ardaslidariuludiveadiuies (Inconsistent with Itself) 1w lunsfisnae
= - @ [ &V P 1 v oo
seaafisldanuiinfliasfialdanuins
W 9 = . =l di ¢=;
2. WLUUNNUNEANTIN  (Behavior-Centered) 8 NIRARIIRINITOND

wsasaananluzlraanninysa

3. govlansmanIzzaniainuandsaninwefieztenlusludinndingsy
A a & = [ - . . T -
ffeuue399 ¢ (Specific Enough to Relate it to Actual Behavior) 15w lumsfaans
& A B 4 k2 L) 34 G s Al g
asaniteg  ffumssdasiindiimandonsesls  waresliFuiinsaauldnia

wWaruudsnnfinssuesls

4. azdeailuiiievaiufenuysdaaansiu (Consistent with The Ways In Which
People Do Communicate)

' | a A o & w oA Hdg e a & a

anudsnuslunsfindadefamaiutuiifalinisiemsnuiinanszny

T a a & LY | | ' s 1

(Affect) diofffuuasiidniwamile (To Influence) f5u udaMInanomi izl

UszaunaguSaauwINgIuaIaananuny wiatufadwiag (Misperception) wia
a = 900 = a a .. o a

wadnssulunisteansuasyiulifilizininimwme (Inefficiency) iflasannwginssuns

sassaulngandululasdaluwiFaunamiluguiiay (Habit)

nsNIvINuuadgdedts (Dependence of the Communication)

= 1 { 1 Wl 9 Qs A e bt
lunshedaoas gaamsuazgiuaTazdasendodonuusznn  (Interdepen-
dence) Svmifiauanizny (Affect) sewinanulauastnaowlunisdassaziand i

1 A e i v t 9 Qo Qs
udazan w1l mriswiuwisanuis e wivddimuasdiumslunzuums

o P -,
qOR1TY 4 U5zns fe

1 . > . . . .
David K. Berlo, The Process ¢f Communication (New York : Holt, Rinehart and Winston,
Inc., 1960), pp. 10-12.
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1. Definitional-Physical Interdependence iflunmsfeansfilulddwa w3a
= =l 1 1 . . 9 r 1
NSLEAIEBNNWIMBATN 13unBnatn9in Non-Verbal Communication 1eur n15&9

srumnu, nsvinani, heamas 9ay

2. Action-Reaction Interdependence ~mfgasmsaaa vl (Action) wan
Aiussmauniuan Aall Feedback nauan 1w Reaction ilumsaviairllddivas
e a [ P . g 9 = @ o
uaziiumsimInousueanauan o lidasliRugumeanadinn umsasuldnulu

Ay o G
TIAUTEIU

3. Interdependence of Expectation #ansfig@sniananisingiuasi
Ujfsmaauldatelate weediuaanivhameiiunumediels mimanisesiing
danisiinsvia (Encode) uaznanyna (Decode) 489803 INTIZR9E LA AN TIANT
niauad Nnwe wazaglussuudnunasiausrsafianaiu udfnddandn lfunomly
M3PaIaNIEaANIY NS (Message Treatment) uazfiuasulasiavasmsoaninld
axnuviald dndu daemmezdimaanlufazdaimantanawisummanyuiules
lapgainanwn@anssuaiag miananladdsnuldfsmwndnssuililduaasesnudie
% AANLTD ieuaddieeg @iy asmungejnisateniafessinldfimariwala
(Empathy) Tudposfuansdan amuumsieansissududadldwannimiiaineuas
sanuingunlsznauny

noujnsviwgle (Theories of Empathy) feg 2 naejfe

1. Influence Theory of Empathy mwﬁiﬁﬂﬂmaﬁmﬁm% 7 (Psychological
Approach) Lﬂummﬁﬁ Solomon Arch ﬁa%mflm’%laamiﬁ'Wwﬁmmmmwmmfﬁn
Anfavasaniiaies ﬁam&wﬁmmmé’am@wwn@'ﬁﬂﬁmaaﬂuﬁuvl,@i”ﬁ]’mmwaﬂu,a:mmm
ﬁﬁ]zﬁwmmlfﬁﬂﬁlvlﬂﬁaamw%mlﬁmmluma\‘iigﬂﬂaﬂfu lagnsloadnuanzaiolu
(Internal State) 289672131 13739109 (Relate) lddafunn@nssununiomanziuaia
jﬁnmadﬂuguvlﬁ (Jumsloang@nssunewanny Internal Psychological State)
é’ﬂwmzﬁﬂé’wq Ausnanni e larnanldlaussielanldlawn” demaan
mstdnusniialismunsnasainsdganadngg Bidlugld uddlngimusaieyinung
whanTNrnaningasaana liwinoiazls wu Enundainisdwlald s
FaINIIANIT %%amnmla‘ldmné’lmyjﬁmaa waTumsTieuiniduiwme i,

P2 o = '
ﬂqiﬂﬂu‘l’l‘uz@l: ﬂLWiqz']'_]IﬂTﬁ 4Ry
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Ou.r Our
Overt Internal
Behavior Psychological

State

Smilarity

Other’s
Internall
Psychologica
State

Other’s
‘Ovat >

Behavior

miluang@nssufiugaseanan (Overt Behavior) fy Intend State qzvinlwin
-y = 4 ‘a;:d [
nauwIAINAAYEIAKIaY (Self Concept) YAdausaInnejiunas 1asldannnT

o 4' ” ' = (3 »
mwplanwanlawinia laasduszrunmsoiuanian

2. Role-Taking Theory of Empathy ifunguijfind1nfis@ntwasasmaiion
n:x' ldl 1 L2 = dl I3 =3 s
uwwunEshagTauduminnuAaniusasaues (Self Concept) thaananludny
lasisufouuny (Generalized Other) auludsnuuudroninioui (Learning) Tuuns
assfanziudniwafinnainasauaid Walfionsiiouiizinmadfouilamwgdnsu
seFuuIn g Wil Self Concept umsussantasamanaigiuvadfion e
a A o = a Lt y d = P X = = a A
saudfswliifziimafouiuslnidn iy sidndeladufezi@uuiuuiei
1 o 1] & A L 73 Q' Q 1 J‘ (4 i
Al ldrih wasdoanfdawaiedyansolaneg Junnduzasauies ussawnsndiae

@ a o L pa el al & = a = A w  oa &
vhlaluwienglwyu fiddaau ialanniufeslimaouwuuiidudeudsg auly
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WarndmaRzuuuuauduaziiadl Self Concept WAITIAITWHIEINNALNLN

Ihanlussnunu g vauiu Aailuns Role-Taking wilauwiufideunsdinii

Put Oneself in Other’s People’s Shoes

AUAR > AT

ITdaINENAN N aIIURSaUTIYags  (Norm) vadfsauiiddiunandunulu
ganuauIale

Generdized Other's
Role - Taking Immitation

Internal

Psychological Overt

State Behavior

Smilarity

Other’s

Other’s
Overt

Internal

A

Psychological

State Behavior

AP205 25



a. Interaction fensfidfizedetudmanuisiaionisvasmisfadaross
paINus RANBie MINYANAFEIAUANABFDEN TN HONINITUFAILNLINTBIUGRAU
finandanuudy  UAAINIRDITEABIGUNUMTDITULASIUEILIZABI IR UFIHL B

L

Wuadels (duanadnils fadlidvernalslavliiodneniunanvasnistsewndugy

LRZAING AINITUAIN AT

miflffSendaii (Interaction) (iuefvinbiunsdaminiofndefemanuld
atnsfiszangrwainniigalagmansoussganasmingidinnzuysdagluzudem
Gafunun vsmiagu uasTagdsrasdfiusiven mawnsnfiazaendoniendsd
wodmsswwaseuld wazmsfundsandsag ldwmzandnludinudinmijifdenu

L} A £ s 1 Qe g; ol = 1 d. | S
agARAALIE" Tamstdjisundenunudesardumidadefoasiunmreaumanoi

umsulunmsiomanidizauigunimhundzyndlunsfemaudyg 1w
ms%amsmﬂuéﬁqﬂﬂa (Intrapersonal Communication) miﬁamﬁzijqﬂﬂa

(Interpersonal Communication) wazN1IRaETNI8T® (Mass Communication)

Yagilszaadvaimsaams (The Objective of Communication)

f@qﬂsmaﬁmaomiﬁamiﬁ?ﬂ@wé‘ﬂ’lmjs] udrdaamsligiumswasuuyag
AN Auad wiawnanIsw’ ;&”ﬁ%amiﬁwms‘éamﬂmmwi’aNaﬁa:tﬁ@"fuﬁuﬁ'sml,aa
wazdmsuas W nndsaidumsimsivimasidiagUaduasdiesmuai
-i@qﬂixmﬂ’lumﬁ%aaﬁucﬂ'am%maqﬁu'a 2 dhoenrazlimilewin Jdiuasenvesdl
ﬂg’jﬁ%m@'amﬁﬁ@"LﬂmﬂﬁQ’mmsﬁaamiﬁﬂﬁmsﬁamiﬂ%gaﬁ?uG] laiussgaugasanany
» UBINAIETT nGunnngmasififietunianaiifeduluaiaiinfuanuduinaves
msdeats (Communication Breakdown)® 1gw o1ansdmawimingwanuiialily
Usznsuandwduiinmnenuyivilaslduulig@nmannagasinivasngwnglidae
ugAnM AW m‘sﬁwﬁ"]ﬁtﬂuwmﬂ"Lajawa:'mU"lﬁ'ﬁamé’s’wﬁaﬂwﬁmaaﬂgﬂmﬂi{mﬁu

o o P 1 ol [ A =
eazmlvrmenilasmatudundSnesiniiamn

2 P v A oA a Y
sz sazafiu, naninamaad (njmw : Jadasandumnad, 2526), wih 14.
*Berlo, The Process of Communication, p. 17.
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Tagdszmdlanya g ldvasddeasuasgiuandaai
AEEERR HIUET
U uU

1 e ulynTu (To Inform) . Wansy (Understand)

—

N

2. (Wagau (Teach) iedns (Learn)

w

3. iasiaanunala (Please) Walwlasuanuwala (Enjoy)
WNanTzauniaaaaula

Persuade) (Dispose or Decide)

N

a. iawsuawiagdls (Propose or

szamveamsdeas (Types of Communication)

A 4 ay © @ = ' 4 s

ﬂTiﬁE]EﬁT’llE]dNHHHL?’]HN’]NW?HQWLL%HVL@}LlJ%iJ'iZLﬂ‘YI@VN‘] WU ITANAIDAY

= | a & Lo o J & { 9 v o

“HGE]&LL@]ﬂ@lqﬁﬂuaaﬂvLﬂ “ll%E]%jJﬂ‘]J_’ﬂLi’l"i]'lLL%ﬂﬂitLﬂWﬂ!ﬂGﬂW?ﬁﬂﬂ?iuu Lﬁﬂi%ﬁﬂ@ﬂﬂﬂ{lﬂﬂ

@ Qe A ] ' [ 9 o

mmmam‘maaaﬂﬂm ﬂil’l,.ﬂ"n“llEJGﬂ”I’iﬁaET']T!’]LL‘_UGE]E]ﬂNWVL@HLi"ﬂ“HLﬂm"Vl 5 ﬂ?Zﬂ'ﬁﬁlu
a A 5
NI7ILUN AB

1. 'ii’wmwnaa;jﬁﬁmi%ami
2. N
=3 9 A
3. MITRARRIING
4. é’ﬂﬂm:mmmﬂmwaogﬁamma:ﬁums

5. é’ﬂumwauﬁam%mms
3 ° ) A == '3 A o
1. ﬂ1!!uﬂiﬂﬂﬂ1u]uﬂlﬂﬁfg‘mﬂ‘liﬁﬂiﬂ‘i I@aUmuamamumimmm:wmmi
o . . . . 1A e o A g ] ' el &
7§13 (Communication Situation) ammmu@mmmmmﬂi uilgleaait

A o . . &
1.1 m‘;aamimﬂumqﬂﬂa (Intrapersonal Communication) %013
ﬁammaaqﬂﬂaﬂmam LU NIMBIaNTEIL, NITNBIFATHN, NNIANAUAINNAAN

=
FELVUU 4R

4Wi1bur Schramm, “Nature of Communication Between Humans, “The Process and Effects
of Mass communication, cd. (Urbana, TII. : University of Illinois Press, 1 974}, p. 1 9.

5 Y o A 9
Usuz ®ezlafin, waninamaas, Wi o.
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A ] . . I ) -
1.2 MIgesTIenivyang (Interpersonal Communication) Wun1IRess
& . & s
adue 2 audiwly a1u13ni Feedback 1@ luviud

1.3 mydaamIngy (Group Communication) 1y mIthgne, mvaidag
1.4 migassaTw (Mass Communication)
a ~AQ g

2. WUAMUMHIN Y

2.1 mImaandelauzaen (Verbal Communication) {lumsamslay

mﬂ%mmw AIDM NI LY

2.2 mIFaEInFIaTauzme) (Nonverbal Communication) Jumsfoans
lasldnisviang

o =1 v o
3. UMM IIHHRUINY

3.1 mﬁﬁaaﬁuuuﬂ%am‘nﬁuﬂﬁﬂﬁ"u (Face-To-Face Communication)

Lﬂuﬂﬁﬁaaﬂsszquﬂﬂa VW NITRUNWITINNY

a ¥ Cw e e .. .
3.2 msaaa'ml,uugaamsvlwmwmnu (Interposed Communication) L%
MINAINTANY, MIFaaINIaTY

4. NUUNAIUANNUANAIVBIFdIN IV
dl U 1 lﬂq/ =3 . . -
4.1 MINBENTITRINIAUAWITETI@ (Interacial Communication)

4.2 MIROANIIWINTzng (International Communication) ¥4 N3
Lﬁ]?'il"l“ﬂ'lﬂﬂ’]s“ﬂﬂ

4.3 MIFORNITENINAUANTAUWEIIN (Cross-Cultural Communication)
5. DTUNNUANHUZVDUUAKINING

5.1 Jxuudans  (Information System) AgINUMTNIZANAUBIINIRIS
(Information Flow) nsiHauws  (Publicity)

5.2 miﬁamﬁ:%’mi_gﬂﬂa (Interpersond Communication)
= . .
5.3 mIgeR1IuIATU (Mass Communicetion)

5.4 MIREENIMBIRMS  (Organizationd Communication)
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a P o . . | =l
5.5 n3gag1InIalad (Political Communication) L% NMIRIEDY, N5

I3 TIuTe

5.6 NMIFaFIRNanIIWau1 (Development Communication) LB NITLHY

LWIWINTTY
YRaY

A & e :{ ] . ealf ae WV o
Ananusudunsieaslzinnasg laomsutiannnusinlddne weladn
azwislasinasilafians falFshudiagludszinnyasmafamsiuusn g el Faas
o d £ & d ma {
urigihninoussinguszasduamsiamasiiug wsifegluuuvesmsiemsuazms

]

WlUld plivasmsinmsdemshdlumaljidddlivaupuuusioiude

1. mlawan (Advertising)

2. N7z T&WWUS (Public Relations)
3. msg\ﬂ’a} (Persuasion)

4. MINEUNS (Publicity)

5. milausonmiwda (Propaganda)

mslavan ( Advertising)

mslasan fo “Ufiienidasdudldinndenslfifamaanerianisdassy
aow a a = - \ 4 = e ' 9y
AuA1 13ms uazAnafaiuasesdms wismhsrwdniudaandldse mslawon
A o ~ oA e o 196
UNNeUNINAINNELNNA (Sponsor) 1awa

av

wananiidaildnldliiionse imslasanlidnunn wu

The Dictionary of Advertising’ ldafuoliiinislawmndunssuiunns

E S o a o [ B =
nemsaanedlffslawun  aliuraiaglszasdnemsaaalugiusiaiesiiana
g Lo v a a -
miaaa  milarangniuenumunsolumsssinasldaiaddsdrinauainge

= 9@
dalagianizdie

6 ‘o o a e a W
39 Wipwlng uazame, dwrilawon (ngamw : Asdundmsfian, 2520), wib 2.
‘Laurence Urdang, The Dictionary of Advertising, ed. (lllinois : NTC Business Book,

1988). p. 144.
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mnaumsamauisaniganinn’® ldldafsmvesmslasait mslasan
%msjﬁamnauaummmﬁ@Lﬁmﬁ‘u%uﬁma:u’%mﬂﬁﬁ'aﬂﬁqimul@mmu%aﬂi:mn
6199 %ﬂﬂﬁﬂizﬁ’n{ﬁadtﬁﬁﬁﬂfﬁi’m Lmzﬁaaizq%apﬁmwmasjwﬁ'@nm"o

Yiaslianamanssinslefauseliinvnanadilainnslusandwiy
mﬁﬁamigmmwﬁa Femsluwmiwendudise 1 T 4 SuvesmIRLEINMTING
(Sales Promotion) oty 1 1w 16 SIULBIRIUNRYNIINITARG SR
mlasanlilsiateadalumanoiudien W ldilasandonsiud  wdmss
ymstemsiudsnmwiauantsiudiug hdeddls 1y wiewiedimioe lasmn
it AaATHINN g Wa s mmuuadaseanamsfinluson uazifoungdngsy
myu3lnaud vianswninssumivilnafudtuanna @rmﬁ;jﬁ’lmﬂmwmﬁaams

msdszmaunius (Public Relations)

dsearn Busea.’ ldldaruninsuasmsdssmaunuiin s “Aanssuilans
weubiuduasUfia e ialdanduvennldsunsondas dhlauasldsumsly
dawalaannuszmrunasdian”  wazisldiasuaniinisdadenuyszmaulasandy 3%

qa515 2 N9 IﬂUﬁ?ﬂlﬁ%u’lﬂlﬁﬂi:“ﬁﬂ“ﬂuﬂﬂﬁ]LLazLﬁﬂuiﬂiuNad’lWHBdLi"l

L = 10 [ ' o o g ad Q.

Jawr ysndns, alkanuruiedn “nsdszmsunusaadtnssasanitu
e A o P o o« A v A v § wa o o Fa A e \
sudununisuaznazvindaifiosiulfludufarssandadslvifaanuauansauanungy
ﬂi:f*mﬂﬁw,ﬁa‘iﬁamﬁ‘un@uﬂs:mmuﬁLﬁmf’ﬁ’aa e audla u,aﬂﬁmmaﬁumgu
[ A A ‘%] O Qs Qs g: o = v 1]
fdedanuuaziuauaniuyszlopildaorduunaninauwldldfaunnuynung

o~ .

lapfdszp @ (Public Opinion) 1uuniusmiagis (Norm) dusagain”

@

8 o an o a @ o LY
A #ans, noednmagsls (njanw : IssRudumingaunaeung, 2527), wih 34,

g =) (23 @ = o L =y Qe

Uizniy Budea, ayldusimdmmadaemdeiung, aningdpsssumand, 2516.
CLERlY))

10e a " @ o A e @y, A = @

Jawr gandng Cmsldaweiianslirduius” wilFedsznaumsineiawizin

- & oy & = [ a ar & LY «
FANEITULN 1 TD']ﬂ']ifV]vL"r’ltl, ALEARLAIFOT WWNINLNRUTITUATEST, 2500, WU 4.
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mwaa;ﬂ"l.ﬁdw MUz AN AU L WAINTINITRORIITN A LERIIWUL A DL 04
VWaRaRINUL TSI TY I@uﬁﬁ“@lqﬂs:aaﬂ“lﬁﬂsmﬂnmﬁmﬂ's’mwma5uﬁ¢iaamﬂ‘u lag

wunnsinauadnadasniie
mﬁ"gﬂi} (Persuasion)

=3 = o , A A ° € o | . .
msgolﬂuﬁmﬂm nmshyaaarenit daauinauian (Conscious Intent)
dl 3 a A ) = . A '
nIzgIWaNIWALW kAW ANIIN (Behavior Influence) maaqﬂﬂaaﬂﬂﬂmiadm@mi

(Message Transmission)"'

& . 9 . & o P
uana N Anita Taylor uazamie'® leldanunuiein “iWunizuiumsfarisn
u

22%e £3Tp

sagIngngnuasidinemafsuidaimsenuita, Nauad viown@nsulung

STl ab i

Kenneth E. Andersen’ léamudwit “nispslailunszuaums (Process)
=1|.V| 1 ] g: |5 dl i W S d‘ Ll
FdaIsiinms  lagaslawasldalaienaldifenisifonudasnangdnssuly
HIUAN3”
L1}

MNANWARNEEI G AndnumuadedueziAnldinaasinineamisgla

o e Y

fAfa maweewlavldmsremsiliiiumndfouimindldiduluamundasansdeans

U

M3teuns (Publicity)

weds  mTeeuwsaaaIRaldlszmawldansunazdnlafefantsun e

andwldidassnine'

1 1 = -~ @ a 1 o s Qe @
waan noaing, madianslduinlawwalnag mavidSuaslininlaawess (nganmn
anziinamand, PnanTiumIne sy, 2527), win 1-2. (BaFun)
12 . . . :
Anita Taylor, et al. Communication, 2nd ed. (New Jersey : Prentice-Hall Inc., 1980),

p- 386.
"Kenneth E. Andersen, Introduction to Communication Theory and Practice (New
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